Université Paris-Saclay
Share

=]

Email destinataire : '
Vous devez renseigner un email valide

Envoyer

Une erreur est survenue. Merci de réessayer ultérieurement
Le mail de partage a bien été envoyé.

Add to Compare

BUT 2 Technigues de commer cialisation -
Marketing et management du point de vente

Pt
X

BUT (University technology degree)
Specialisation Techniques de commercialisation
Language(s) of instruction

French

Téécharger lafiche détaillée



http://www.sciences.universite-paris-saclay.fr/en/taxonomy/term/6806
http://www.sciences.universite-paris-saclay.fr/en/print/pdf/node/925547



https://www.universite-paris-saclay.fr/en/admission/undergraduate-application-and-registration

| nformation

e Application requirements
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0
Programme

BCC1 - Construire une offre commerciale complexe ou innovante

Subjects ECTS Semester Lecture study class study

directed practical Lecture/directed L ecture/practical

class

directed

dista

study/practical learr

class

cou



UE3.1-

Marketing

: Semestre
Construire 1

les actions

marketing

19 81

UE3.1- Marketing:
Construireles actions
mar keting

ECTS: 7

Semester: Semestre 1
Detail

Lecture: 19

Practical study : 15
Directed study: 81
Tutored project 21
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale

UEA4.1 -

Marketing

: Semestre
Conduire 2

les actions

marketing

2.5 26.5

UE4.1- Marketing :
Conduirelesactions
marketing

ECTS: 6

Semester: Semestre 2
Detail

Lecture: 2.5

Practical study : 13
Directed study: 26.5
Tutored project 26
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale

15

13



BCC2 - Mener un entretien de vente simple

Subjects ECTS Semester Lecture

UE3.2 -

Vente:

Vendreune 7 femestre 6 455 25
offre

commerciae

UE3.2 - Vente: Vendreune
offre commer ciale

ECTS:7

Semester: Semestre 1
Detail

Lecture: 6

Practical study : 25
Directed study: 45.5
Tutored project 19
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale

UE4.2 -

Vente:

Vendre une 6 gemestre 2 95 25
offre

commerciae

UE4.2 - Vente: Vendreune
offre commerciale

ECTS: 6

Semester: Semestre 2
Detail

Lecture: 2

Practical study : 25
Directed study: 9.5
Tutored project 26
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale

study

directed practical L ecture/directed L ecture/practical
study  class

class

directed

dis

study/practical lez

class

C(



BCC3 - Elaborer un plan de communication

Subjects ECTS Semester Lecture

UE3.3 -

Communication

commerciae: Semestre
Communiquer 1

|'offre

commerciae

13 45

UE3.3 - Communication
commerciale: Communiquer
|'offre commerciale

ECTS: 8

Semester: Semestre 1

Detail

Lecture: 13

Practical study : 20

Directed study: 45

Tutored project 19
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale
UE4.3 -

Communication
commerciae: Semestre
Communiquer 2
I'offre

commerciae

2 12

class

20

22.5

study

directed practical L ecture/directed L ecture/practical
study

class

directed
study/practical
class



directed
study/practical
class

directed practical L ecture/directed L ecture/practical

Subjects  ECTS Semester Lecture study  class study class

UE4.3 - Communication
commerciale: Communiquer
|'offre commerciale

ECTS: 6

Semester: Semestre 2
Detail

Lecture: 2

Practical study : 22.5
Directed study: 12
Tutored project 26
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale

BCC4 - Gérer I'équipe au niveau opérationnel

directed  dis
study/practical le
class C

directed practical L ecture/directed L ecture/practical

Subjects ECTS Semester Lecture study  class study class

UE34 -

M anagement

: Manager

une éguipe Semestre
commerciae 1

Sur un

espace de
vente

2 295 8




Subjects ECTS Semester Lecture

UE3.4 - Management :
Manager une équipe

commer ciale sur un espace de

vente

ECTS: 4

Semester: Semestre 1
Detail

Lecture: 2

Practical study : 8
Directed study: 29.5
Tutored project 14
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale

UE4.4 -

Management

: Manager

une égquipe Semestre
commerciae 2

Sur un

espace de
vente

0.5 195

directed practical Lecture/directed L ecture/practical

study class

18.5

directed

class

dis

study/practical le

C



directed dis
study/practical le
class Cl

directed practical Lecture/directed L ecture/practical

Subjects ECTS Semester Lecture study  class study class

UE4.4 - Management :
Manager une équipe

commer ciale sur un espace de
vente

ECTS: 6

Semester: Semestre 2
Detail

Lecture: 0.5

Practical study : 18.5
Directed study: 19.5
Tutored project 18
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale

BCCS5 - Contribuer a la dynamique de l'espace de vente en tant que membre de I'équipe

directed distar
study/practical learn
class cour

directed practical Lecture/directed L ecture/practical

Subjects ECTS Semester Lecture study  class study class

UE3.5 -

Retail

marketing Semestre
. Piloter 1

un espace

de vente

2 29.5 7.5



Subjects ECTS Semester Lecture

UE3.5 - Retail marketing :
Piloter un espace de vente

ECTS: 4

Semester: Semestre 1

Detall

Lecture: 2

Practical study : 7.5

Directed study: 29.5

Tutored project 14
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale
UE4.5 -

Retail

marketing Semestre
. Piloter 2

un espace

de vente

05 39.5

UEA4.5 - Retail marketing :

Piloter un espace de vente

ECTS: 6

Semester: Semestre 2
Detall

Lecture: 0.5

Practical study : 13.5
Directed study: 39.5
Tutored project 18
Language(s) of instruction
Francais

Remote teaching

non

Type of assessment
Evaluation Continue Intégrale

Contact

class

13.5

study

directed practical Lecture/directed L ecture/practical
study

class

directed

distar

study/practical learn

class

cour
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